
Meet and access leading procurement contacts across South Hampshire

Thursday 29 March 2012 at the Rose Bowl, Southampton
You will also have a chance to attend a FREE of charge pre-event training breakfast to pick up tips on how to best sell your products 
and services to major buyers. Through our Meet the Buyers Event we are able to further enhance your visit by getting you direct 
access to the people you wish to do business with. 

You register to attend the event and specify the products and/or services you offer and the type of buyer you would be interested 
in meeting.  We will then use our match-making service in order to help you maximise the opportunity to do business at the event.  
Your meetings will run throughout the day from 0930 - 4.30pm.  

The cost to attend is £95 plus VAT per delegate if you are located within the Partnership area and £395 + VAT if you are situated 
outside of this area. 

For further information or to book onto the event please e mail carole.mills@hampshirechamber.co.uk or  
janet.maxwell@hampshirechamber.co.uk  or alternatively telephone Hampshire Chamber of Commerce on 0844 499 0446

Opportunities Workshop
Tuesday February 28

Committee Room 1, Appletree 
Court, Beaulieu Road,  
Lyndhurst, SO43 7PA

1.30 - 4.30pm

Opportunities Workshop
Wednesday March 7th 

Eastleigh Borough Council, Civic 
Offices, Leigh Road, Eastleigh

1.30 - 4.30pm

Pre Event FREE  
Training Breakfast
Tuesday March 20  

 
Eastleigh Borough Council, Civic 
Offices, Leigh Road, Eastleigh 

07.30 - 09.45am

Opportunities To Pitch 
To Major Public Organisations &  
Private Companies Across Hampshire

South Hampshire Partnership invites you to join our Meet the Buyers Programme and the opportunity to pitch to major Public 
organisations and Private companies from across Hampshire.

Five key reasons to attend
•	 Meet with senior buyers from across the county 

•	 Create a platform for your local business and as a result have the opportunity to win new business

•	 Meet with key decision makers and discover the right referral names and contact details given for multimillion pound 		
	 businesses that you could win

•	 Have pre-arranged meetings with buyers that are actively seeking new suppliers

•	 A fantastic opportunity for suppliers to present their products to key local buyers

March 2010 £3.00

March 2010 £3.00


